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COCA-COLA EUROPEAN PARTNERS REPORTS
INTERIM RESULTS FOR THE STX MONTHS ENDED 29 JUNE 2018

STRONG EXECUTION IN THE FIRST HALF,
MAINTAINING FULL-YEAR OUTLOOK

LONDON, 9 August 2018 - Coca-Cola European Partners plc (CCEP) (ticker symbol: CCE) today announces its
interim results for the six months ended 29 June 2018 and maintains full-year 2018 outlook.

Highlights

*  First-half diluted earnings per share were €0.85 on a reported basis or €1.00 on a comparable basis, including a
a negligible impact from currency translation.

*  First-half reported revenue totalled €5.4 billion, flat versus prior year, or up 1.0 percent on a comparable and fx-
neutral basis. Volume decreased 3.5 percent on a comparable basis, partly reflecting the impact of recent strategic
portfolio and pricing decisions.

*  First-half reported operating profit was €605 million; comparable operating profit was €699 million, up 4.5
percent on a comparable basis, or up 5.0 percent on a comparable and fx-neutral basis.

*  Second-quarter diluted earnings per share were €0.60 on a reported basis or €0.67 on a comparable basis, including
a negligible impact from currency translation.

e CCEP affirms full-year guidance for 2018 for comparable and fx-neutral diluted earnings per share growth of
between 6 percent and 7 percent when compared to 2017 comparable results.

¢ CCEP raises full-year guidance for 2018 free cash flow to a range of €900 million to €950 million.

¢ CCEP declares quarterly dividend of €0.26 per share.

“We are pleased with our execution and performance in the first half as we continued to make bold portfolio and pricing
decisions. We are confident that these are the right strategic initiatives for our business in the long-term, while acknowledging
the near-term negative impact on volume,” said Damian Gammell, Chief Executive Officer.

“This strategy is reflected in another quarter of solid growth, including strong revenue per unit case gains as we focus on
improving our pack and pricing architecture. Overall, we are encouraged by our first-half performance given business disruption
in France owing to customer negotiations; unfavourable weather in Iberia; and new industry taxes, notably in Great Britain.

“Given our solid progress in the first half, we have affirmed our 2018 profit outlook. We are committed to implementing our
Beverages For Life strategy; investing in our business; better serving our customers; and improving our in-market execution,”
Mr. Gammell said. “Importantly, we are confident that we have the right strategy and the right team in place to deliver strong
cash generation and ultimately generate long-term value for our shareholders.”

Second-Quarter ended 29 June 2018
Key Financial Measures

€ million % change
Unauﬁ'ited, fx imfaact calcuftatei by As As Comparable
]i;er?’g;" )l/zﬁrc%’;’:;z year results a Reported Comparable Fx-Impact Reported Comparable Fx-Impact Fx-Neutral
Revenue 3,057 3,057 (20) — % 0.5% (0.5)% 1.0%
Cost of sales 1,850 1,851 (13) — % —% (0.5)% 0.5%
Operating expenses 789 746 5) 0.5 % 1.0% (0.5)% 1.5%
Operating profit 418 460 ) 0.5 % 1.0% (0.5)% 1.5%
Profit after taxes 293 327 (1) (1.5)% 1.0% (0.5)% 1.5%

Diluted earnings per share (€) 0.60 0.67 — (1.5)% 1.5% — % 1.5%
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Six months ended 29 June 2018

Key Financial Measures € million % change
Unaug’ited, fx imf)act calcu;tateo; by As As Comparable
;ert;;l; )l}z(grc;t;’;ee;z year results a Reported Comparable  Fx-Impact Reported Comparable  Fx-Impact Fx-Neutral
Revenue 5,435 5,435 (44) — % — % (1.0)% 1.0 %
Cost of sales 3,341 3,313 (28) 0.5 % (1.0)% (0.5)% (0.5)%
Operating expenses 1,489 1,423 (13) 0.5 % 1.0 % (1.0)% 2.0 %
Operating profit 605 699 3) 4.5)% 4.5 % (0.5)% 5.0 %
Profit after taxes 417 489 ) (6.5)% 5.5 % (0.5)% 6.0 %
Diluted earnings per share (€) 0.85 1.00 — (6.5)% 55% — % 55%

Operational Review

First-half 2018 diluted earnings per share were €0.85 on a reported basis, or €1.00 on a comparable basis. Currency translation
had a negligible impact on first-half 2018 comparable diluted earnings per share. First-half 2018 reported operating profit
totalled €605 million, down 4.5 percent versus prior year. Comparable operating profit was €699 million, up 4.5 percent on
a comparable basis, or up 5.0 percent on a comparable and fx-neutral basis.

Second-quarter 2018 diluted earnings per share were €0.60 on a reported basis, or €0.67 on a comparable basis. Currency
translation had a negligible impact on second-quarter 2018 comparable diluted earnings per share. Second-quarter reported
operating profit totalled €418 million, up 0.5 percent versus prior year. Comparable operating profit was €460 million, up 1.0
percent on a comparable basis, or up 1.5 percent on a comparable and fx-neutral basis.

Key operating profit factors in the first half of 2018 include modest revenue growth on a comparable and fx-neutral basis driven
by strong revenue per unit case growth. This was offset by a 3.5 percent decline in volume driven by strategic portfolio and
pricing initiatives; customer disruption in France; unfavourable weather in Iberia; as well as the impact of new soft drinks
taxes, notably in Great Britain. Operating margins improved as we expanded our gross margin and continued to realise post-
merger synergy benefits.

Revenue

First-half 2018 reported revenue totalled €5.4 billion, flat versus prior year, or up 1.0 percent on a comparable and fx-neutral
basis. First-half 2018 revenue per unit case grew 5.0 percent on a comparable and fx-neutral basis benefiting approximately
1.5 percent from the impact of incremental soft drinks industry taxes. Volume decreased 3.5 percent on a comparable basis.

Second-quarter 2018 reported revenue totalled €3.1 billion, flat versus prior year. Comparable revenue was up 0.5 percent, or
up 1.0 percent on a comparable and fx-neutral basis. Revenue per unit case was up 6.0 percent on a comparable and fx-neutral
basis benefiting from favourable underlying price, promotion, and package mix, as well as approximately 2.5 percent from the
accounting impact of incremental soft drinks industry taxes. Second-quarter volume decreased 4.5 percent on a comparable
basis, reflecting customer disruption in France; unfavourable weather in Iberia; the impact of new soft drinks taxes, notably
in Great Britain; and tough comparables.

On a territory basis for the second quarter, Iberia revenues were down 6.0 percent, as unseasonably cold weather in Spain
resulted in weak volumes, particularly in June. Revenue in Germany was up 4.5 percent, driven by strong revenue per unit
case growth reflecting pricing and promotional plans as well as favourable product mix. Revenue in Great Britain grew 6.5
percent, supported by underlying gains in revenue per unit case reflecting improved promotional effectiveness and favourable
package mix, as well as the impact of the new soft drinks industry tax. Revenue in France was down 9.5 percent, with solid
growth in revenue per unit case more than offset by a sharp decline in volume primarily due to business disruption from
customer negotiations as we focus on price realisation and the reduction of promotional activity. Revenue in the Northern
European territories (Belgium, Luxembourg, the Netherlands, Norway, Sweden, and Iceland) was up 6.5 percent driven by
both revenue per unit case and volume gains. Revenue growth was mainly led by Norway, Belgium and the Netherlands.

On a brand basis for the second quarter, sparkling brands were down 4.0 percent. Coca-Cola trademark brands decreased 5.5
percent, with over 7.0 percent Coca-Cola Zero Sugar growth, while Coca-Cola Classic volume declined in a high single-digit
range due to several factors, notably the impact of new soft drinks industry taxes and customer disruption in France. Sparkling
flavours and energy were broadly flat supported by solid performances from Schweppes, Mezzo Mix, and energy brands. Still
brands declined 9.5 percent underpinned by an 8.0 percent fall in water and a decline of 10.5 percent in juices, isotonics and
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other. This reflects portfolio decisions in the ready-to-drink tea and water categories, as well as a decline in the sports category
mainly due to unfavourable weather in Iberia. Fuze Tea, Vio and Smartwater all saw solid volume growth in the quarter.

Cost of Sales

First-half 2018 reported cost of sales were €3,341 million, up 0.5 percent. Comparable cost of sales were €3,313 million, down
1.0 percent on a comparable basis, or down 0.5 percent on a comparable and fx-neutral basis. First-half 2018 cost of sales per
unit case increased 3.5 percent on a comparable and fx-neutral basis, including approximately 2.5 percent from the impact of
incremental soft drinks industry taxes.

Second-quarter 2018 reported cost of sales were €1,850 million, flat versus prior year. Comparable cost of sales were €1,851
million, with no change on a comparable basis, or up 0.5 percent on a comparable and fx-neutral basis. Second-quarter cost
of sales per unit case increased 5.5 percent on a comparable and fx-neutral basis, including approximately 4.5 percent from
the impact of incremental soft drinks industry taxes.

Operating Expenses

First-half2018 reported operating expenses were €1.5 billion, up 0.5 percent. Comparable operating expenses were €1.4 billion,
up 1.0 percent on a comparable basis, or up 2.0 percent on a comparable and fx-neutral basis.

Second-quarter 2018 reported operating expenses were €789 million, up 0.5 percent. Comparable operating expenses were
€746 million, up 1.0 percent on a comparable basis, or up 1.5 percent on a comparable and fx-neutral basis. This reflects expense
timing and select investments partially offset by synergy benefits and a continued focus on managing expenses.

Restructuring Charges

During the first-half of 2018, we recognised restructuring charges totalling €96 million. These charges relate to restructuring
activities under the CCEP Integration and Synergy programme, supply chain site consolidation in Great Britain and other
restructuring programmes.

Outlook

For 2018, CCEP affirms prior guidance, including revenue growth in a low single-digit range, with both operating profit and
earnings per share growth of between 6 percent and 7 percent. Each of these growth figures is on a comparable and fx-neutral
basis when compared to 2017 comparable results. This revenue growth guidance excludes the accounting impact of incremental
soft drinks industry taxes. These taxes are expected to add approximately 2 percent to 3 percent to revenue growth and
approximately 4 percent to cost of goods growth. At recent rates, currency translation would have a negligible impact on 2018
full-year diluted earnings per share.

CCEP now expects 2018 free cash flow™ in the range of €900 million to €950 million, including the expected benefit from
improved working capital offset by the impact of restructuring and integration costs. Capital expenditures are expected to be
in the range of €525 million to €575 million, including approximately €75 million of capital expenditures related to synergies.
Weighted average cost of debt is expected to be approximately 2 percent. The comparable effective tax rate for 2018 is expected
to be approximately 25 percent.

CCEP remains on track to achieve pre-tax run-rate savings of €315 million to €340 million through synergies by mid-2019.
Further, CCEP expects to have realised at least 80 percent of the target by year-end 2018. Restructuring cash costs to
achieve these synergies are expected to be approximately 2 1/4 times expected savings and includes cash costs associated with
pre-transaction close accruals. Given these factors, currency exchange rates, and our outlook for 2018, CCEP expects year end
net debt to adjusted EBITDA* for 2018 to be towards the low-end of our target range of 2.5 to 3 times. As a result, during
2018, CCEP expects to continue to evaluate returning incremental cash to shareholders.

* Refer to ‘Note Regarding the Presentation of Alternative Performance Measures’ for further details about these measures.

Dividends

The CCEP Board of Directors declared a regular quarterly dividend of €0.26 per share. The dividend is payable on 6 September
2018 to those shareholders of record on 22 August 2018. The Company is pursuing arrangements to pay the dividend in euros
to shares held within Euroclear Netherlands. Other publicly held shares will be converted into an equivalent US dollar amount
using exchange rates issued by WM/Reuters taken at 16:00 BST on 9 August 2018. This translated amount will be posted on
our website, www.ccep.com, under the Investor/Shareowner Information section.
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Conference Call

CCEP will host a conference call with investors and analysts today at 15:00 BST, 16:00 CEST and 10:00 a.m. EDT. The call
can be accessed through the Company’s website at www.ccep.com.

Financial Details

Financial details can be found in our first-half 2018 filing, available within the next 24 hours at www.morningstar.co.uk/uk/
NSM (located under effective date 29 June 2018) and available immediately on our website, www.ccep.com, under the Investors
tab.

Contacts

Investor Relations
Sarah Willett
+44 1895 844 469

Investor Relations
Thor Erickson
+1 (678) 260-3110

Media Relations
Shanna Wendt
+44 7976 595 168

About CCEP

Coca-Cola European Partners plc is a leading consumer goods company in Western Europe, selling, making and distributing
an extensive range of nonalcoholic ready-to-drink beverages and is the world’s largest independent Coca-Cola bottler based
on revenue. Coca-Cola European Partners serves a consumer population of over 300 million across Western Europe, including
Andorra, Belgium, continental France, Germany, Great Britain, Iceland, Luxembourg, Monaco, the Netherlands, Norway,
Portugal, Spain and Sweden. The Company is listed on Euronext Amsterdam, the New York Stock Exchange, Euronext London
and on the Spanish stock exchanges, and trades under the symbol CCE. For more information about CCEP, please visit our
website at www.ccep.com and follow CCEP on Twitter at @CocaColaEP.
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Forward-Looking Statements

This document may contain statements, estimates or projections that constitute ‘‘forward-looking statements’ concerning the
financial condition, performance, results, strategy and objectives of Coca-Cola European Partners plc and its subsidiaries
anticipate,” “project,”

9 6

together “CCEP” or the “Group”). Generally, the words “believe, ” “expect,” “intend,” “estimate,
g p 3% P
“plan,” “seek,” “may,” “could,” “would,” “should,” “might,” “will,” “forecast,” “outlook,” “guidance,” “possible,”

“potential,” “predict” and similar expressions identify forward-looking statements, which generally are not historical in nature.

2 4

ETINT ETINTS ETINT ETINT EEAT

Forward-looking statements are subject to certain risks that could cause actual results to differ materially from CCEP's
historical experience and present expectations or projections. As a result, undue reliance should not be placed on forward-
looking statements, which speak only as of the date on which they are made. These risks and uncertainties include but are not
limited to those set forth in the “Risk Factors” section of the 2017 Annual Report on Form 20-F, including the statements under
the following headings: Risks Relating to Consumer Preferences and the Health Impact of Soft Drinks, Risks Relating to Legal
and Regulatory Intervention (such as the impact of sugar taxes being implemented in a number of countries in 2018 and the
development of regulations regarding packaging); Risks Relating to Business Integration and Synergy Savings, Risks Relating
to Cyber and Social Engineering Attacks, Risks Relating to the Market (such as customer consolidation); Risks Relating to
Economic and Political Conditions (such as continuing developments in relation to the UK § exit from the EU), Risks Relating
to the Relationship with TCCC and Other Franchisors; Risks Relating to Product Quality (such as shortages of raw materials),
and Other Risks.

Due to these risks and uncertainties, CCEP'§ actual future results, dividend payments, and capital and leverage ratios may
differ materially from the plans, goals, expectations and guidance set out in CCEP's forward-looking statements. Additional
risks and uncertainties that may impact CCEP's future financial condition and performance are identified in filings with the
SEC which are available on the SEC's website at www.sec.gov. CCEP does not undertake any obligation to publicly update or
revise any forward-looking statements, whether as a result of new information, future events, or otherwise, except as required
under applicable rules, laws and regulations. CCEP assumes no responsibility for the accuracy and completeness of any
forward-looking statements. Any or all of the forward-looking statements contained in this filing and in any other of CCEP's
respective public statements may prove to be incorrect.
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Note Regarding the Presentation of Alternative Performance Measures

We use certain alternative performance measures (non-GAAP performance measures) to make financial, operating and planning
decisions and to evaluate and report performance. We believe these measures provide useful information to investors and as
such, where clearly identified, we have included certain alternative performance measures in this document to allow investors
to better analyse our business performance and allow for greater comparability. To do so, we have excluded items affecting
the comparability of period-over-period financial performance as described below. The alternative performance measures
included herein should be read in conjunction with and do not replace the directly reconcilable GAAP measure.

For purposes of this document, the following terms are defined:

‘Comparable’ represents results excluding items impacting comparability during the periods presented. Items impacting
comparability include restructuring charges, merger and integration related costs, out of period mark-to-market impact of
hedges, litigation provisions and net tax items relating to rate and law changes. Such items are excluded from our comparable
results in order to provide a better understanding of business performance and allow for greater comparability. Additionally,
for 2017 periods presented, comparable includes final acquisition accounting related adjustments. Comparable volume is also
adjusted for selling days.

‘Fx-neutral’ represents the comparable results excluding the impact of foreign exchange rate changes during the periods
presented. Foreign exchange impact is calculated by recasting current year results at prior year exchange rates.

‘Free cash flow’ is defined as net cash flows from operations, less capital expenditures and interest paid, plus proceeds from
capital disposals. Management utilises free cash flow as a measure of the Group’s cash generation from operating activities,
taking into account investments in property, plant and equipment and non-discretionary interest payments.

‘Adjusted EBITDA’ is defined as profit after tax plus taxes, net finance costs, non-operating items, depreciation, amortisation
and adjusted for items impacting comparability.

Unless otherwise stated, percent amounts are rounded to the nearest 0.5%.
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Supplementary Financial Information - Income Statement

The following provides a summary reconciliation of CCEP’s reported and comparable results for the periods presented:

As Reported Items Impacting Comparability Comparable
Second-Quarter 2018
Unaudited, in millions of € except per share data which is calculated CCEP Mark-to-market Restructmg]ng CCEP
prior to rounding effects Charges
Revenue 3,057 — — 3,057
Cost of sales 1,850 5 4) 1,851
Gross profit 1,207 Q) 4 1,206
Operating expenses 789 5 (48) 746
Operating profit 418 (10) 52 460
Total finance costs, net 24 — — 24
Non-operating items — — — —
Profit before taxes 394 (10) 52 436
Taxes 101 3) 11 109
Profit after taxes 293 (@) 41 327
Diluted earnings per share (€) 0.60 (0.01) 0.08 0.67
Diluted common shares outstanding 489
As Reported Items Impacting Comparability Comparable
Second-Quarter 2017 Mer Mark-to- ) Merger
Unaudited, in millions of € except per share data which CCEP effec%se[{' markffltl Recs:glét;ll}lng relate[:3cll CCEP
is calculated prior to rounding effects' costs
Revenue 3,054 (@] — — — 3,047
Cost of sales 1,853 10 9) 2) — 1,852
Gross profit 1,201 a7 9 2 — 1,195
Operating expenses 785 (10) 3) (€2))] 2) 739
Operating profit 416 ) 12 33 2 456
Total finance costs, net 27 — — — — 27
Non-operating items — — — — — —
Profit before taxes 389 (@) 12 33 2 429
Taxes 91 (1) 2 13 1 106
Profit after taxes 298 6) 10 20 1 323
Diluted earnings per share (€) 0.61 (0.01) 0.02 0.04 — 0.66
Diluted common shares outstanding 489

[2]
3]
[4]

Amounts represent costs associated with the Merger to form CCEP.

Amounts represent restructuring charges related to business transformation activities.

Adjustments to reflect final acquisition accounting related adjustments and associated impacts.

Amounts represent the net out-of-period mark-to-market impact of non-designated commodity hedges.
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As Reported Items Impacting Comparability Comparable
First Six Months 2018
;7gg?£tigb22 iﬁ;llions of € except per share data which is calculated CCEP Mar::f-fgo;:;mrket Recs:lr;sgt:slglng CCEP
Revenue 5,435 — — 5,435
Cost of sales 3,341 3) (25) 3,313
Gross profit 2,094 3 25 2,122
Operating expenses 1,489 5 (71) 1,423
Operating profit 605 2) 96 699
Total finance costs, net 45 — — 45
Non-operating items — — _
Profit before taxes 560 2) 96 654
Taxes 143 (1) 23 165
Profit after taxes 417 a 73 489
Diluted earnings per share (€) 0.85 — 0.15 1.00
Diluted common shares outstanding 489
First Six Months 2017 As Reported Itenl::::f;itmg Comparal'nllty — Comparable
Unaudited, in m_illions of € except per share data which CCEP iVIff?c‘tgse[{' marke[fI Reé:f;ﬁg‘;‘[%]“g relate[egll CCEP
is calculated prior to rounding effects’ costs'
Revenue 5,436 (7) — — — 5,429
Cost of sales 3,321 33 2 (5) — 3,351
Gross profit 2,115 (40) ?2) 5 — 2,078
Operating expenses 1,480 (14) 5) (48) 3) 1,410
Operating profit 635 (26) 3 53 3 668
Total finance costs, net 51 — — — — 51
Non-operating items — — — — — —
Profit before taxes 584 (26) 3 53 3 617
Taxes 139 (6) — 20 1 154
Profit after taxes 445 (20) 3 33 2 463
Diluted earnings per share (€) 0.91 (0.04) 0.01 0.07 — 0.95
Diluted common shares outstanding 488

] Amounts represent the net out-of-period mark-to-market impact of non-designated commodity hedges.

(2] Amounts represent restructuring charges related to business transformation activities.

131 Amounts represent costs associated with the Merger to form CCEP.

M Adjustments to reflect final acquisition accounting related adjustments and associated impacts.
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Supplemental Financial Information - Revenue

Revenue Second-Quarter Ended Six Months Ended

In millions of €, except per case data whichis 59 yune 2018 30 June 2017 % Change 29 June 2018 30 June 2017 % Change
calculated prior to rounding

As reported 3,057 3,054 —% 5,435 5,436 —%
Adjust: Total items impacting comparability — @) 0.5 % — (7) — %
Comparable! 3,057 3,047 0.5% 5,435 5,429 —%
Adjust: Impact of fx changes 20 n/a (0.5)% 44 n/a (1.0)%
Comparable & fx-neutral 3,077 3,047 1.0 % 5,479 5,429 1.0 %
Revenue per unit case’” 4.70 4.43 6.0 % 4.61 4.40 5.0%

" The change in revenue includes the impact of 2018 incremental sugar and excise taxes in Belgium, Great Britain and Norway of 2.5%

and 1.5% for the second quarter and six months ended 29 June 2018, respectively.
The change in revenue per unit case includes the impact of 2018 incremental sugar and excise taxes in Belgium, Great Britain and
Norway of 2.5% and 1.5% for the second quarter and six months ended 29 June 2018, respectively.

Second-Quarter Ended Six Months Ended

Revenue by Geography 29 June 2018 30 June 2017 Revenue % 29 June 2018 30 June 2017  Revenue %
Comparable % of Total % of Total Change % of Total % of Total Change
Spain/Portugal/Andorral" 22.5% 24.0% (6.0)% 22.5% 23.0% (4.0)%
Germany 20.5% 20.0% 4.5 % 20.5% 20.0% 3.0 %
Great Britain 19.0% 18.0% 6.5 % 19.0% 18.0% 5.0 %
France/Monaco 15.5% 17.0% 9.5)% 16.0% 17.5% (7.5)%
Belgium/Luxembourg/Netherlands 14.0% 13.5% 6.0 % 14.0% 13.5% 4.0 %
Norway 4.0% 3.5% 14.0 % 35% 3.5% 45 %
Sweden 3.5% 3.0% 6.0 % 3.5% 3.5% 4.0 %
Iceland 1.0% 1.0% (7.5)% 1.0% 1.0% (8.0)%
Total 100.0% 100.0% 0.5% 100.0% 100.0% —%

M Spain/Portugal/Andorra is also referred to as Iberia.

Comparable Volume - Selling Day

Shift
Second-Quarter Ended Six Months Ended
In millions of unit cases, prior period
201“’[’]’]9 recast using current year selling 29 June 2018 30 June 2017 % Change 29 June 2018 30 June 2017 % Change
ays
Volume 655 687 (4.5)% 1,188 1,233 (3.5)%
Impact of selling day shift n/a n/a — % n/a n/a — %
Comparable volume - Selling Day Shift
adjusted 655 687 4.5)% 1,188 1,233 (B.5%

M A unit case equals approximately 5.678 litres or 24 8-ounce servings, a typical volume measure used in our industry.
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Comparable Volume by Brand Second-Quarter Ended Six Months Ended
Category 29 June 2018 30 June 2017 Volume % 29 June 2018 30 June 2017 v Ch
ange
Adjusted for selling day shift % of Total % of Total Change % of Total % of Total ’ &
Sparkling 85.0% 84.5% (4.0)% 85.5% 85.0% 2.5%
Coca-Cola Trademark 62.0% 62.5% (5.5)% 63.5% 63.5% 4.0)%
Sparkling Flavours and Energy 23.0% 22.0% — % 22.0% 21.0% 0.5 %
Stills 15.0% 15.5% 9.5)% 14.5% 15.0% 9.0)%
Juice, Isotonics and Other 7.5% 8.0% (10.5)% 7.5% 8.0% 9.5)%
Water 7.5% 7.5% (8.0)% 7.0% 7.5% (9.0)%
Total 100.0% 100.0% (4.5)% 100.0% 100.0% (B.5%
Supplemental Financial Information - Cost of Sales and Operating Expenses
Cost of Sales Second-Quarter Ended Six Months Ended
In millions of €, except per case data which is
calculated prior to rounding 29 June 2018 30 June 2017 % Change 29 June 2018 30 June 2017 % Change
As reported 1,850 1,853 —% 3,341 3,321 0.5 %
Adjust: Total items impacting comparability 1 (1) — % (28) 30 (1.5)%
Comparable!"! 1,851 1,852 —% 3,313 3,351 1.0)%
Adjust: Impact of fx changes 13 n/a (0.5)% 28 n/a 0.5)%
Comparable & fx-neutral 1,864 1,852 0.5% 3,341 3,351 0.5)%
Cost of sales per unit case'”! 2.85 2.69 55% 2.81 2.72 35 %

M The change in cost of sales includes the impact of 2018 incremental sugar and excise taxes in Belgium, Great Britain and Norway of

4.5% and 2.5% for the second quarter and six months ended 29 June 2018, respectively.

' The change in cost of sales per unit case includes the impact of 2018 incremental sugar and excise taxes in Belgium, Great Britain and
Norway of 4.5% and 2.5% for the second quarter and six months ended 29 June 2018, respectively.

Operating Expenses Second-Quarter Ended Six Months Ended

In millions of € 29 June 2018 30 June 2017 % Change 29 June 2018 30 June 2017 % Change
As reported 789 785 0.5% 1,489 1,480 0.5%
Adjust: Total items impacting comparability (43) (46) 0.5 % (66) (70) 0.5 %
Comparable 746 739 1.0 % 1,423 1,410 1.0 %
Adjust: Impact of fx changes 5 n/a (0.5)% 13 n/a (1.0)%
Comparable & fx-neutral 751 739 1.5% 1,436 1,410 2.0%
Supplemental Financial Information - Free Cash Flow

Free Cash Flow'"! Six Months Ended

In millions of € 29 June 2018 30 June 2017
Net cash flows from operating activities 621 470
Add: Proceeds from sales of property, plant and equipment 3 12
Less: Purchases of property, plant and equipment (207) (198)
Less: Purchases of capitalised software (13) (7
Less: Interest paid, net (61) (55)
Free Cash Flow 343 222

M Free cash flow is defined as net cash flows from operations, less capital expenditures and interest paid, plus proceeds from capital

disposals.
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Supplemental Financial Information - Borrowings
Net Debt As at Credit Ratings
In millions of € 29 June 2018 As of 8 August 2018 Moody’s Standard & Poor’s
Total borrowings 5,684  Long-term rating A3 BBB+
Add: fx impact of non-EUR borrowings 40  Outlook Stable Stable

Note: Our credit ratings can be materially influenced by a number of

Adjusted total borrowings 5,724 factors including, but not limited to, acquisitions, investment decisions
. and working capital management activities of TCCC and/or changes
Less: cash and cash equivalents 368 in the credit rating of TCCC. A credit rating is not a recommendation
to buy, sell or hold securities and may be subject to revision or
Net debt 5,356  withdrawal at any time.
Supplemental Financial Information - Adjusted EBITDA
Adjusted EBITDA Six Months Ended
In millions of € 29 June 2018
Reported profit after tax 417
Taxes 143
Finance costs, net 45
Reported operating profit 605
Depreciation and amortisation 253
Reported EBITDA 858
Items impacting comparability
Mark-to-market effects!'! 2)
Restructuring charges!”! 87
Adjusted EBITDA 943

]
[2]

Amounts represent the net out-of-period mark-to-market impact of non-designated commodity hedges.
Amounts represent restructuring charges related to business transformation activities, excluding accelerated depreciation included in
the depreciation and amortisation line.

Supplemental Financial Information - Financial Position

Statement of Financial Position As at

In millions of € 29 June 2018 31 December 2017 30 June 2017
Non-current assets 14,824 14,880 15,010
Current assets 3,795 3,314 3,828
Total assets 18,619 18,194 18,838
Non-current liabilities 8,069 8,222 8,122
Current liabilities 3,720 3,287 4,136
Total liabilities 11,789 11,509 12,258
Total equity 6,830 6,685 6,580
Total equity and liabilities 18,619 18,194 18,838

29 June 2018 vs 31 December 2017

Total non-current assets decreased €56 million, or 0.4 percent, from €14.9 billion at 31 December 2017 to €14.8 billion at 29 June 2018.
These movements were primarily due to depreciation and amortisation charges of €253 million partially offset by capital additions of €202
million.
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Total current assets increased €481 million, or 14.5 percent, from €3.3 billion at 31 December 2017 to €3.8 billion at 29 June 2018. This
change was mainly driven by inventories and trade accounts receivable increasing by €165 million and €234 million, respectively, primarily
as a result of seasonality effects.

Total non-current liabilities decreased by €153 million, or 1.9 percent, from €8.2 billion at 31 December 2017 to €8.1 billion at 29 June 2018,
primarily driven by the reclassification of €200 million of borrowings to current liabilities.

Total current liabilities increased €433 million, or 13.2 percent, from €3.3 billion from 31 December 2017 to €3.7 billion at 29 June 2018,
primarily due to the €200 million term loan borrowing reclassification to current liabilities, €55 million net reduction of restructuring provisions
driven by utilisation offset by additional programs and an increase in trade and other payables of €281 million primarily driven by seasonality
effects.

29 June 2018 vs 30 June 2017

Total non-current assets decreased €186 million, or 1.2 percent, from €15.0 billion at 30 June 2017 to €14.8 billion at 29 June 2018,. This
change was driven by a decrease of €193 million in deferred tax assets mainly related to US tax law changes enacted in December 2017.

Total current assets decreased €33 million, or 0.9 percent, from €3,828 million at 30 June 2017 to €3,795 million at 29 June 2018, driven by
decreases of €185 million in trade accounts receivables offset by an increase of €62 million in cash and cash equivalents from working capital
initiatives, as well as an increase of €69 million in other current assets, primarily related to VAT receivables.

Total non-current liabilities decreased by €53 million, or 0.7 percent, from €8,122 million at 30 June 2017 to €8,069 million at 29 June 2018.
This change was mainly driven by a reduction of €116 million in employee benefit liabilities due to the actual return on underlying assets
exceeding actuarial estimates in 2017, offset by an increase in our derivative liabilities of €39 million primarily relating to foreign currency
hedges on long-term debt.

Total current liabilities decreased by €416 million, or 10.1 percent, from €4.1 billion at 30 June 2017 to €3.7 billion at 29 June 2018. This
change was primarily driven by the repayment of €300 million Eurobond notes in November 2017 and €500 million floating rate notes in
December 2017, offset by net commercial paper issuances of €172 million and working capital initiatives driving an increase in trade and
other payables of €231 million.
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Principal Risks and Uncertainties

The Directors recognise that the Group’s risk management programme is essential to understand the nature, scope, potential likelihood and
impact of enterprise-wide risks and to manage them effectively, responding appropriately to the changing risk profile of our operating
environment. The Directors believe a strong risk culture with a clear risk management programme in CCEP will ensure well-informed
business decisions are taken and risks are actively managed throughout the Group.

The following is a summary of the Group’s Principal Risks and Uncertainties that are included in our 2017 Annual Report:

Changing Consumer Preferences and the Health Impact of Soft Drinks

Legal and Regulatory Intervention

Business Integration and Synergy Savings

Cyber and Social Engineering Attacks

Market

Economic and Political Conditions

Relationship with The Coca-Cola Company (“TCCC”) and Other Franchisors
Product Quality

Our Principal Risks and Uncertainties have not changed materially in the first six months of 2018 and represent our Principal Risks and
Uncertainties for the remaining six months of the year. For further details about our Principal Risks and Uncertainties please refer to pages
26 - 38 of our 2017 Annual Report.
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Related Parties

Related party disclosures are presented in Note 9 of the Notes to the Condensed Consolidated Interim Financial Statements contained in this
interim management report.
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Going Concern

After making appropriate enquiries, the Directors have a reasonable expectation that the Company has adequate resources to continue in
operational existence for a period of 12 months from the date of signing these accounts. Accordingly, the Condensed Consolidated Interim
Financial Statements have been prepared on a going concern basis.
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Responsibility Statement

The Directors of the Company, whose names are set out below, confirm that to the best of their knowledge:

*  The Condensed Consolidated Interim Financial Statements for the six months ended 29 June 2018 have been prepared in accordance
with International Accounting Standard 34, ‘Interim Financial Reporting’, as adopted by the European Union and issued by the

International Accounting Standards Board.

*  The interim management report includes a fair review of the information required by the Disclosure Guidance and Transparency Rules
of the UK Financial Conduct Authority (DTR) 4.2.7R and DTR 4.2.8R as follows:

» DTR4.2.7R of the DTR, being an indication of important events that have occurred during the first six months of the current
financial year and their impact on the condensed set of financial statements; and a description of the principal risks and
uncertainties for the remaining six months of the financial year; and

« DTR4.2.8 R of the DTR, being related party transactions that have taken place in the first six months of the current financial
year and that have materially affected the financial position or performance of the Group during that period and any changes
in the related party transactions described in the last annual report that could have a material effect on the financial position
or performance of the Group in the first six months of the current financial year.

Sol Daurella Comadran

Damian Gammell

José Ignacio Comenge Sanchez-Real

Francisco Crespo Benitez

Irial Finan

Alvaro Gomez-Trénor Aguilar

Alfonso Libano Daurella
Mario Rotllant Sola
Jan Bennink
Christine Cross
Javier Ferran

L. Phillip Humann
Orrin H. Ingram I1
Thomas H. Johnson
Véronique Morali
Garry Watts

Curtis R. Welling

Chairman

Chief Executive Officer
Non-Executive Director
Non-Executive Director
Non-Executive Director
Non-Executive Director
Non-Executive Director
Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director
Independent Non-Executive Director

Independent Non-Executive Director

On behalf of the board

Damian Gammell
Chief Executive Officer

9 August 2018

Manik Jhangiani
Chief Financial Officer
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Independent Review Report to the Members of Coca-Cola European
Partners plc

Introduction

We have been engaged by the Company to review the condensed set of financial statements in the half yearly financial
report for the six months ended 29 June 2018 which comprises the condensed consolidated interim income statement,
condensed consolidated interim statement of comprehensive income, condensed consolidated interim statement of financial
position, condensed consolidated interim statement of cash flows, condensed consolidated interim statement of changes in
equity and the related explanatory notes 1-12. We have read the other information contained in the half yearly financial report
and considered whether it contains any apparent misstatements or material inconsistencies with the information in the
condensed set of financial statements.

This report is made solely to the Company in accordance with guidance contained in International Standard on Review
Engagements 2410 (UK and Ireland) "Review of Interim Financial Information Performed by the Independent Auditor of the
Entity" issued by the Auditing Practices Board. To the fullest extent permitted by law, we do not accept or assume
responsibility to anyone other than the company, for our work, for this report, or for the conclusions we have formed.

Directors' Responsibilities

The half-yearly financial report is the responsibility of, and has been approved by, the directors. The directors are responsible
for preparing the interim financial report in accordance with the Disclosure and Transparency Rules of the United Kingdom's
Financial Conduct Authority.

As disclosed in note 1, the annual financial statements of the group are prepared in accordance with IFRS as issued by the
International Accounting Standards Board and IFRS as adopted by the European Union. The condensed set of financial
statements included in this half yearly financial report has been prepared in accordance with International Accounting
Standard 34, "Interim Financial Reporting", as issued by International Accounting Standards Board and as adopted by the
European Union.

Our Responsibility

Our responsibility is to express to the Company a conclusion on the condensed set of financial statements in the half yearly
financial report based on our review.

Scope of Review

We conducted our review in accordance with International Standard on Review Engagements (UK and Ireland) 2410 "Review
of Interim Financial Information Performed by the Independent Auditor of the Entity" issued by the Auditing Practices Board
for use in the United Kingdom. A review of interim financial information consists of making enquiries, primarily of persons
responsible for financial and accounting matters, and applying analytical and other review procedures. A review is
substantially less in scope than an audit conducted in accordance with International Standards on Auditing (UK) and
consequently does not enable us to obtain assurance that we would become aware of all significant matters that might be
identified in an audit. Accordingly, we do not express an audit opinion.

Conclusion

Based on our review, nothing has come to our attention that causes us to believe that the condensed set of financial
statements in the half yearly financial report for the six months ended 29 June 2018 is not prepared, in all material respects,
in accordance with International Accounting Standard 34 as issued by the International Accounting Standards Board and as
adopted by the European Union and the Disclosure Guidance and Transparency Rules of the United Kingdom's Financial
Conduct Authority.

Ernst & Young LLP
London
9 August 2018
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Coca-Cola European Partners plc
Condensed Consolidated Interim Income Statement (Unaudited)

Second Quarter Ended® Six Months Ended

29 June 2018 30 June 2017 29 June 2018 30 June 2017

Note € million € million € million € million
Revenue 2 3,057 3,054 5,435 5,436
Cost of sales (1,850) (1,853) (3,341) (3,321)
Gross profit 1,207 1,201 2,094 2,115
Selling and distribution expenses (565) (553) (1,070) (1,047)
Administrative expenses (224) (232) (419) (433)
Operating profit 418 416 605 635
Finance income 10 11 23 25
Finance costs (34) (38) (68) (76)
Total finance costs, net (24) (27) (45) (51)
Non-operating items — — — —
Profit before taxes 394 389 560 584
Taxes (101) 91) (143) (139)
Profit after taxes 293 298 417 445
Basic earnings per share (€) 3 0.60 0.61 0.86 0.92
Diluted earnings per share (€) 3 0.60 0.61 0.85 0.91

* The three month periods have not been subject to ISRE (UKI) 2410 review.

The accompanying notes are an integral part of these condensed consolidated interim financial statements.
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Coca-Cola European Partners plc
Condensed Consolidated Interim Statement of Comprehensive
Income (Unaudited)
Second Quarter Ended® Six Months Ended

29 June 2018 30 June 2017 29 June 2018 30 June 2017

€ million € million € million € million

Profit after taxes 293 298 47 445
Components of other comprehensive income (loss):
Items that may be subsequently reclassified to the income statement:
Foreign currency translations:

Pretax activity, net (28) (73) (11) (77)

Tax effect — — — —
Foreign currency translation (28) (73) (11) (77)
Cash flow hedges:

Pretax activity, net 6 9 (8) 13

Tax effect (1) (1) 1 (2)
Cash flow hedges, net of tax 5 8 (7) 11
Other comprehensive loss for the period, net of tax (23) (65) (18) (66)

Comprehensive income for the period 270 233 399 379

@ The three month periods have not been subject to ISRE (UKI) 2410 review.

The accompanying notes are an integral part of these condensed consolidated interim financial statements.
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Coca-Cola European Partners plc

Condensed Consolidated Interim Statement of Financial Position

(Unaudited)

29 June 2018 31 December 2017 30 June 2017
Note € million € million € million
ASSETS
Non-current:
Intangible assets 4 8,363 8,384 8,400
Goodwill 4 2,521 2,520 2,522
Property, plant and equipment 5 3,793 3,837 3,768
Non-current derivative assets 7 2 2
Deferred tax assets 62 56 255
Other non-current assets 78 81 63
Total non-current assets 14,824 14,880 15,010
Current:
Current derivative assets 22 20 17
Current tax assets 26 25 29
Inventories 815 650 802
Amounts receivable from related parties 9 101 75 95
Trade accounts receivable 1,966 1,732 2,151
Other current assets 497 452 428
Cash and cash equivalents 368 360 306
Total current assets 3,795 3,314 3,828
Total assets 18,619 18,194 18,838
LIABILITIES
Non-current:
Borrowings, less current portion 7 5,289 5,474 5,274
Employee benefit liabilities 150 162 266
Non-current provisions " 67 48 49
Non-current derivative liabilities 77 93 38
Deferred tax liabilities 2,253 2,237 2,289
Other non-current liabilities 233 208 206
Total non-current liabilities 8,069 8,222 8,122
Current:
Current portion of borrowings 7 395 274 1,075
Current portion of employee benefit liabilities 20 21 23
Current provisions " 139 194 143
Current derivative liabilities 3 1 6
Current tax liabilities 114 86 102
Amounts payable to related parties 9 235 178 204
Trade and other payables 2,814 2,533 2,583
Total current liabilities 3,720 3,287 4,136
Total liabilities 11,789 11,509 12,258
EQUITY -
Share capital 5 5 5
Share premium 135 127 124
Merger reserves 287 287 287
Other reserves (521) (503) (485)
Retained earnings 6,924 6,769 6,649
Total equity 6,830 6,685 6,580
Total equity and liabilities 18,619 18,194 18,838

The accompanying notes are an integral part of these condensed consolidated interim financial statements.
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Coca-Cola European Partners plc

Condensed Consolidated Interim Statement of Cash Flows

(Unaudited)

Six Months Ended

29 June 2018 30 June 2017
Note € million € million
Cash flows from operating activities:
Profit before taxes 560 584
Adjustments to reconcile profit before tax to net cash flows from operating activities:
Depreciation 5 229 220
Amortisation of intangible assets 4 24 29
Share-based payment expense 7 7
Finance costs, net 45 51
Income taxes paid (92) (79)
Changes in assets and liabilities:
Decrease/(increase) in trade accounts receivable (234) (310)
Decrease/(increase) in inventories (166) (130)
Increase/(decrease) in trade and other payables 315 237
Increase/(decrease) in provisions (36) (116)
Change in other operating assets and liabilities (31) (23)
Net cash flows from operating activities 621 470
Cash flows from investing activities:
Purchases of property, plant and equipment (207) (198)
Purchases of capitalised software (13) (7)
Proceeds from sales of property, plant and equipment 3 12
Net cash flows used in investing activities (217) (193)
Cash flows from financing activities:
Changes in short-term borrowings (78) —
Repayments on third party borrowings (10) (19)
Interest paid, net (61) (55)
Dividends paid (252) (286)
Exercise of employee share options 8 10
Other financing activities, net (2) (1)
Net cash flows used in financing activities (395) (351)
Net change in cash and cash equivalents 9 (74)
Net effect of currency exchange rate changes on cash and cash equivalents (1) (6)
Cash and cash equivalents at beginning of period 360 386
Cash and cash equivalents at end of period 368 306

The accompanying notes are an integral part of these condensed consolidated interim financial statements.
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Coca-Cola European Partners plc
Condensed Consolidated Interim Statement of Changes in Equity
(Unaudited)

Share Share Merger Other Retained Total
capital premium reserves reserves earnings equity

Note € million € million € million €million €million € million
Balance as at 31 December 2016 5 114 287 (419) 6,474 6,461
Profit after taxes — — — — 445 445
Other comprehensive income / (expense) — — — (66) — (66)
Total comprehensive income — — — (66) 445 379
Issuances of shares — 10 — — — 10
Equity-settled share-based payment expense — — — — 5 5
Share-based payment tax benefits — — — — 12 12
Dividends — — — — (287) (287)
Balance as at 30 June 2017 5 124 287 (485) 6,649 6,580
Balance as at 31 December 2017 5 127 287 (503) 6,769 6,685
Profit after taxes — — — — 417 417
Other comprehensive income / (expense) — — — (18) — (18)
Total comprehensive income — — — (18) 417 399
Issuances of shares — 8 — — — 8
Equity-settled share-based payment expense — — — — 7 7
Share-based payment tax benefits — — — — (16) (16)
Dividends 8 — — — — (253) (253)
Balance as at 29 June 2018 5 135 287 (521) 6,924 6,830

The accompanying notes are an integral part of these condensed consolidated interim financial statements.
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Notes to the Consolidated Interim Financial Statements

Note 1
GENERAL INFORMATION AND BASIS OF PREPARATION

Coca-Cola European Partners plc (the Company) and its subsidiaries (together CCEP, the Group) are a leading consumer goods
group in Western Europe, selling, making and distributing an extensive range of ready-to-drink beverages. The Group is the
world’s largest independent Coca-Cola bottler based on revenue. CCEP serves a consumer population of over 300 million across
Western Europe, including Andorra, Belgium, continental France, Germany, Great Britain, Iceland, Luxembourg, Monaco, the
Netherlands, Norway, Portugal, Spain and Sweden. CCEP was incorporated as a public company limited by shares under the
laws of England and Wales with the registered number in England of 09717350. The Group’s shares are listed and traded on
Euronext Amsterdam, the New York Stock Exchange, Euronext London and the Spanish Stock Exchange. The address of the
Company’s registered office is Coca-Cola European Partners plc, Pemberton House, Bakers Road, Uxbridge, Middlesex UB8
1EZ, United Kingdom.

CCEP operates in the highly competitive beverage industry and faces strong competition from other general and speciality
beverage companies. The Group’s financial results are affected by a number of factors, including, but not limited to, consumer
preferences, cost to manufacture and distribute products, foreign currency exchange rates, general economic conditions, local
and national laws and regulations, raw material availability and weather patterns.

These condensed consolidated interim financial statements do not constitute statutory accounts as defined by Section 434 of
the Companies Act 2006. They have been reviewed but not audited by the Group’s auditor, unless otherwise stated. The statutory
accounts for the Company for the year ended 31 December 2017, which were prepared in accordance with IFRS as issued by
the International Accounting Standards Board (IASB), IFRS as adopted by the European Union and in accordance with the
provisions of the Companies Act 2006, have been delivered to the Registrar of Companies. The auditor’s opinion on those
accounts was unqualified and did not contain a statement made under section 498 (2) or (3) of the Companies Act 2006.

The condensed consolidated interim financial statements of the Group for the six months ended 29 June 2018 were approved
and signed by Damian Gammell, Chief Executive Officer on 9 August 2018 having been duly authorised to do so by the Board
of Directors.

Basis of Preparation and Accounting Policies

The condensed consolidated interim financial statements of the Group have been prepared in accordance with the Disclosure
Guidance and Transparency Rules of the Financial Conduct Authority and International Accounting Standard 34, “Interim
Financial Reporting” (IAS 34) and should be read in conjunction with our 2017 Consolidated Financial Statements. The 2017
Consolidated Financial Statements were prepared in accordance with IFRS as issued by the IASB, IFRS as adopted by the
European Union and in accordance with the provisions of the Companies Act 2006.

The 2017 Consolidated Financial Statements include a full description of the Group’s accounting policies. The same accounting
policies and methods of computation have been used as described in the 2017 Consolidated Financial Statements, with the
exception of taxes on income and new and amended standards adopted by the Group, as set out below. Taxes on income in
interim periods are accrued using the tax rate that would be applicable to expected total annual profit or loss.

For consistent presentation, certain amounts within the changes in assets and liabilities line on the Condensed Consolidated
Interim Statement of Cash Flows for the six months ending 30 June 2017 have been presented in line with current year
classifications. There has been no change in our net cash flows from operating activities for the six months ended 30 June 2017.

New and amended standards adopted by the Group
A number of new standards became applicable for the current reporting period and the Group had to change its accounting
policies as a result of adopting the following standards:

* IFRS 15 Revenue from contracts with Customers; and

. IFRS 9 Financial Instruments

The impact of the adoption of these standards on the Group’s condensed consolidated interim financial statements is not
considered material. The new accounting policies are disclosed below.

IFRS 15 Revenue from Contracts with Customers

IFRS 15 supersedes all revenue recognition requirements under IAS 18 Revenue and IAS 11 Construction contracts and applies
to all revenue arising from contracts with customers, unless the contracts are within the scope of other standards. The new
standard establishes a five-step model to account for revenue arising from contracts with customers. Under IFRS 15, revenue
is recognised at an amount that reflects the consideration to which an entity expects to be entitled in exchange for transferring
goods or services to a customer.

The standard was effective for the Group on 1 January 2018. The Group has adopted the standard on a modified retrospective
basis.
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Revenue recognition

The revenue from the sale of our products is recognised at a point in time at which the control passes to a customer, when the
product is delivered to or picked up by the end customer and, in the case of products sold via a full-service vending machine,
revenue is recognised when the cash is collected from the vending machine. A receivable is recognised by the Group when
products are delivered to a customer as this represents the pointin time at which the right to consideration becomes unconditional,
as only the passage of time is required before payment is due.

Taxes on sugared soft drinks, excise taxes and taxes on packaging are typically recorded on a gross basis (i.e. included in
revenue), as the Group is the principal in the arrangement. Value added taxes are recorded on a net basis (i.e. excluded from
revenue).

No element of financing is deemed present as the sales are made with a credit term not exceeding 30-60 days, which is consistent
with market practice.

Deductions from revenue

The Group participates in various promotional programmes with customers designed to increase the sale of products. Among
the programmes are arrangements under which rebates, refunds, price concessions or similar items can be earned by customers
for attaining agreed-upon sales levels, or for participating in specific marketing programmes. Those promotional programs do
not give rise to a separate performance obligation. Where the consideration the Group is entitled to varies because of such
programmes, the amount payable is deemed to be variable consideration. Management makes estimates on an ongoing basis
for each individual promotion to assess the value of the variable consideration. The related accruals are recognised as a deduction
from revenue and are not considered distinct from the sale of products to the customer.

Variable consideration is only included to the extent that it is highly probable that the inclusion will not result in a significant
revenue reversal in the future.

Shipping and handling costs

Shipping and handling costs related to the movement of finished goods from the Group’s manufacturing locations to the Group’s
sales and distribution centres are included in cost of sales. Shipping and handling costs incurred to move finished goods from
sales distribution centres to customerlocations are included in selling and distribution expenses. Customers do not pay separately
for shipping and handling costs.

IFRS 9 Financial Instruments

IFRS 9 Financial Instruments has been developed by the International Accounting Standards Board (IASB) to replace IAS 39
Financial Instruments: Recognition and Measurement. IFRS 9 is effective for annual periods beginning on or after 1 January
2018 and was applied prospectively. The adoption impact of IFRS 9 is not considered material to the Group’s condensed
consolidated interim financial statements.

Classification and measurement

As part of the IFRS 9 transition, there was no material change in the measurement or classification of assets or liabilities in the
Group’s condensed consolidated interim financial statements.

Impairment of financial assets

The expected credit loss model required under IFRS 9 primarily impacts the Group’s trade receivables. The simplified approach
permitted under IFRS 9 is applied across the Group to measure expected credit losses using a lifetime expected loss allowance
for all trade receivables. To measure the expected credit losses, trade receivables have been grouped based on shared credit
risk characteristics and the days past due. This approach is substantially similar to the reserving methodology applied in the
2017 Consolidated Financial Statements and the impact is not considered material.

Hedge accounting

Based on the Group's pre-existing hedging activities and risk management strategies, as detailed within the 2017 Consolidated
Financial Statements, the adoption of IFRS 9 did not have a material impact on hedge accounting activities within the Group.
The new hedge accounting rules align the accounting for hedging instruments more closely with the group’s risk management
practices. Under the new standard, more hedge relationships will be eligible for hedge accounting, as the standard introduces
a more principles-based approach such as critical terms assessment. The Group’s current hedge relationships qualified as
continuing hedges upon the adoption of IFRS 9. In addition, the Group intends to designate more of its commodity exposure in
accordance with our risk policy. The decision regarding whether or not to designate a hedge for hedge accounting is made by
management considering the size, purpose and tenure of the hedge, as well as the anticipated ability to demonstrate and test
the economic relationship.
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IFRS 16 Leases

In January 2016, the IASB issued IFRS 16 Leases. The new standard supersedes IAS 17 Leases. The objective of IFRS 16 is
to ensure a single lessee accounting model and requires a lessee to recognise assets and liabilities for all leases with a term
of more than 12 months, unless the underlying asset is of low value. IFRS 16 is effective for annual periods beginning on or
after 1 January 2019. IFRS 16 allows either a full retrospective or a modified retrospective application.

The Group currently expect to adopt IFRS 16 using the modified retrospective approach. The quantitative impact of IFRS 16
on the Group’s net assets and results is being assessed and will be quantified closer to the date of adoption.

IFRS 16 is expected to have a material impact on the balance sheet as both assets and liabilities will increase, and is also
expected to have a material impact on key components of the income statement because operating lease rental charges will
be replaced by depreciation and finance costs.

Reporting periods
Results are presented for the interim period from 1 January 2018 to 29 June 2018.

The Group’s financial year ends on 31 December. For interim half-yearly reporting convenience, the first six month period closes
on the Friday closest to the end of the interim calendar period. There was the same number of selling days in the six months
ended 29 June 2018 versus the six months ended 30 June 2017, and there will be one more selling day in the second six months
of 2018 and the second six months of 2017 (based upon a standard five-day selling week).

The following table summarises the number of selling days by quarter, for the years ended 31 December 2018 and 31 December
2017 (based on a standard five-day selling week):

Quarter 1 Quarter 2 Half year Quarter 3 Quarter 4 Full year
2018 65 65 130 65 66 261
2017 65 65 130 65 65 260
Change 0 0 0 0 1 1

Trading seasonality

Operating results for the first half of 2018 may not be indicative of the results expected for the year ending 31 December 2018
as sales of the Group’s products are seasonal, with the second and third quarters accounting for higher unit sales of the Group’s
products than the first and fourth quarters. The seasonality of the Group’s sales volume, combined with the accounting for fixed
costs such as depreciation, amortisation, rent and interest expense, impacts the Group’s results for the first half of the year.
Additionally, year-over-year shifts in holidays, selling days and weather patterns can impact the Group’s results on an annual
or half-yearly basis.

Exchange rates

The Group’s reporting currency is the Euro. CCEP translates the income statements of non-Euro functional currency subsidiary
operations to the Euro at average exchange rates and the balance sheets at the closing exchange rate as at the end of the
period.

The principal exchange rates used for translation purposes in respect of one Euro were:

Average for the Second Average for the Six Months

Quarter Ended Ended Closing as at

31 December
29 June 2018 30 June 2017 29 June 2018 30 June 2017 29 June 2018 2017 30 June 2017
UK Sterling 1.14 1.16 1.14 1.16 1.13 1.13 1.14
US Dollar 0.84 0.91 0.83 0.92 0.86 0.83 0.88
Norwegian Krone 0.10 0.11 0.10 0.1 0.1 0.10 0.10
Swedish Krone 0.10 0.10 0.10 0.10 0.10 0.10 0.10

Icelandic Krone 0.01 0.01 0.01 0.01 0.01 0.01 0.01
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Note 2
OPERATING SEGMENT

The Group evaluates its segmental reporting under IFRS 8, “Operating Segments”. The Group derives its revenues through a
single business activity, which is selling, making and distributing ready-to-drink beverages. The Group operates solely in
developed markets in Western Europe and has a homogenous product portfolio across its geographic territories. Based on the
governance structure of the Group, including decision-making authority and oversight, the Group has determined that the Board
is its Chief Operating Decision Maker (CODM). The Board, as the CODM, allocates resources and evaluates performance at a
consolidated level and, therefore, the Group has one operating segment.

Set out below is the disaggregation of the Group’s revenue from contracts with customers:

Revenue by Geography Six Months Ended
29 June 2018 30 June 2017

Spain/Portugal/Andorra 1,210 1,265
Germany 1,112 1,080
Great Britain 1,035 987
France/Monaco 874 943
Belgium/Luxembourg/Netherlands 763 732
Norway 212 203
Sweden 184 177
Iceland 45 49
Total revenue from contracts with customers 5,435 5,436
Note 3

EARNINGS PER SHARE

Basic earnings per share is calculated by dividing profit after taxes by the weighted average number of ordinary shares in issue
and outstanding during the period. Diluted earnings per share is calculated in a similar manner, but includes the effect of dilutive
securities, principally stock options and restricted share units. Share-based payment awards that are contingently issuable upon
the achievement of a specified market and/or performance conditions are included in the diluted earnings per share calculation,
based on the number of shares that would be issuable, if the end of the period was the end of the contingency period.

The following table summarises basic and diluted earnings per ordinary share calculations for the periods presented:

Six Months Ended
29 June 2018 30 June 2017

Profit after taxes attributable to equity shareholders (€ million) 417 445
Basic weighted average number of ordinary shares in issue (million) 485 484
Effect of dilutive potential ordinary shares (million) 4 4
Diluted weighted average number of ordinary shares in issue (million) 489 488
Basic earnings per share (€) 0.86 0.92
Diluted earnings per share (€) 0.85 0.91

As at 29 June 2018 and 30 June 2017, the Company had 486,108,000 and 484,270,231 shares in issue and outstanding,
respectively.

For the six months ended 29 June 2018 and 30 June 2017, outstanding options to purchase 0.7 million shares and 1.2 million
shares, respectively, were excluded from the diluted earnings per share calculation because the effect of including these options
in the computation would have been antidilutive. The dilutive impact of the remaining options outstanding and unvested restricted
share units was included in the effect of dilutive securities.
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Note 4
INTANGIBLE ASSETS AND GOODWILL

The following table summarises the movement in net book value for intangible assets and goodwill during the six months
ended 29 June 2018:

Intangible
assets Goodwill
€ million € million
Net book value as at 31 December 2017 8,384 2,520
Additions - capitalised software 13 —
Amortisation expense (24) —
Currency translation adjustments (10) 1
Net book value as at 29 June 2018 8,363 2,521

Note 5
PROPERTY, PLANT AND EQUIPMENT

The following table summarises the movement in net book value for property, plant and equipment during the six months ended
29 June 2018:

Total
€ million
Net book value as at 31 December 2017 3,837
Additions 189
Depreciation expense (229)
Transfers and reclassifications (2)
Currency translation adjustments (2)
Net book value as at 29 June 2018 3,793

Note 6
FAIR VALUES AND FINANCIAL RISK MANAGEMENT

Fair Value Measurements

All assets and liabilities for which fair value is measured or disclosed in the condensed consolidated interim financial statements
are categorised in the fair value hierarchy as described in our 2017 Consolidated Financial Statements.

The fair values of the Group’s cash and cash equivalents, trade accounts receivable, amounts receivable from related parties,
trade and other payables and amounts payable to related parties approximate their carrying amounts due to their short-term
nature.

The fair values of the Group’s borrowings are estimated based on borrowings with similar maturities and credit quality and
current market interest rates. These are categorised in Level 2 of the fair value hierarchy as the Group uses certain pricing
models and quoted prices for similar liabilities in active markets in assessing their fair values. The total fair value of borrowings
as at 29 June 2018 and 31 December 2017, was €5.9 billion and €6.0 billion, respectively. This compared to the carrying value
of total borrowings as at 29 June 2018 and 31 December 2017 of €5.7 billion and €5.7 billion, respectively. Refer to Note 7 for
further details regarding the Group’s borrowings.

The Group’s derivative assets and liabilities are carried at fair value, which is determined using a variety of valuation techniques,
depending on the specific characteristics of the hedging instrument, taking into account credit risk. The fair value of our derivative
contracts (including forwards, options, cross-currency swaps and interest rate swaps) are determined using standard valuation
models. The significant inputs used in these models are readily available in public markets or can be derived from observable
market transactions and, therefore, the derivative contracts have been classified as Level 2. Inputs used in these standard
valuation models include the applicable spot, forward and discount rates. The standard valuation model for the option contracts
also includes implied volatility, which is specific to individual options and is based on rates quoted from a widely used third-party
resource. As at 29 June 2018 and 31 December 2017, the total value of derivative assets was €29 million and €22 million,
respectively. As at 29 June 2018 and 31 December 2017, the total value of derivative liabilities was €80 million and €94 million,
respectively.
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For assets and liabilities that are recognised in the condensed consolidated interim financial statements on a recurring basis,
the Group determines whether transfers have occurred between levels in the hierarchy by re-assessing categorisation at the
end of each reporting period. There have been no transfers between Level 1 and Level 2 during the periods presented.

Financial Instruments Risk Management Objectives and Policies

The Group’s activities expose it to several financial risks including market risk, credit risk and liquidity risk. Financial risk activities
are governed by appropriate policies and procedures to minimise the uncertainties these risks create on the Group’s future cash
flows. Such policies are developed and approved by the Group’s Treasury and Commaodities Risk Committee through the authority
provided to it by the Directors. There have been no changes in the risk management policies since the year end.

Note 7
BORROWINGS AND FINANCE LEASES

Borrowings Outstanding
The following table summarises the Group’s borrowings as at the dates presented:

29 June 2018 31 December 2017
€ million € million

Non-current:
€350 million 2.00% Notes 2019 348 348
US$525 million 3.50% Notes 2020 447 436
US$250 million 3.25% Notes 2021 212 206
US$300 million 4.50% Notes 2021 256 249
€350 million Floating Rate Note 2021 350 351
€700 million 0.75% Notes 2022 697 697
€350 million 2.63% Notes 2023 347 348
€500 million 1.13% Notes 2024 495 495
€350 million 2.38% Notes 2025 346 347
€250 million 2.75% Notes 2026 248 248
€500 million 1.75% Notes 2028 492 492
€500 million 1.88% Notes 2030 495 496
€1 billion term loan 2018-2021 499 698
Finance lease obligations® 57 63
Total non-current borrowings 5,289 5,474
Current:
€1 billion term loan 2018-2021® 200 —
EUR commercial paper® 95 250
USD commercial paper© 77 —
Finance lease obligations® 23 24
Total current borrowings 395 274

® " These amounts represent the present values of the Group’s minimum finance lease obligations.

®  As of 29 June 2018, the Group had €95 million of EUR denominated commercial paper outstanding, due July 2018.
©  As of 29 June 2018, the Group had €77 million of USD denominated commercial paper outstanding, due July 2018.
® " As of 29 June 2018, the Group had €200 million tranche of the €1 billion term loan 2018-2021 due May 2019.

Note 8
EQUITY

Share Capital

As at 29 June 2018, the Company had 486,108,000 fully paid ordinary shares of €0.01 each in issue. Shares in issue have one
voting right each and no restrictions related to dividends or return of capital.
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Dividends

During the six months ended 29 June 2018, the Company’s dividends totalled €253 million made up of two dividend payments,
each based on a dividend rate of €0.26 per share.

Note 9
RELATED PARTY TRANSACTIONS

For the purpose of these condensed consolidated interim financial statements, transactions with related parties mainly comprise
transactions between subsidiaries of the Group and the related parties of the Group.

Transactions with TCCC

TCCC exhibits significant influence over the Group, as defined by IAS 24, “Related Party Disclosures”. As at 29 June 2018, 18
percent of the total outstanding ordinary shares in the Group were owned by European Refreshments, a wholly owned subsidiary
of TCCC. The Group is a key bottler of TCCC products and has entered into bottling agreements with TCCC to sell, make and
distribute products of TCCC in the Group’s territories. The Group purchases concentrate from TCCC and also receives marketing
funding to help promote the sale of TCCC products. Bottling agreements with TCCC for each of the Group’s territories extend
through 28 May 2026, with terms of 10 years, with each containing the right for the Group to request a 10-year renewal.
Additionally, two of the Group’s 17 Directors were nominated by, and are employees of, TCCC.

The principal transactions with TCCC are for the purchase of concentrate, syrup and finished product. The following table
summarises the transactions with TCCC that directly impacted the Condensed Consolidated Interim Income Statement for the
periods presented:

Six Months Ended

29 June 2018 30 June 2017
€ million € million
Amounts affecting revenue 29 28
Amounts affecting cost of sales (1,429) (1,484)
Amounts affecting operating expenses 2 (5)
Total net amount affecting the Consolidated Income Statement (1,398) (1,461)

The following table summarises the transactions with TCCC that impacted the Consolidated Statement of Financial Position as
at the dates presented:

29 June 2018 31 December 2017
€ million € million
Amount due from TCCC 97 71
Amount payable to TCCC 210 162

Transactions with Cobega companies

Cobega exhibits significant influence over the Group, as defined by IAS 24, “Related Party Disclosures”. Cobega S.A. indirectly
owned 19 percent of the total outstanding ordinary shares of the Group as at 29 June 2018 through its ownership interest in
Olive Partners S.A. Additionally, five of the Group’s 17 Directors, including the Chairman, were nominated by Olive Partners
S.A., three of whom are affiliated with Cobega S.A.

The principal transactions with Cobega are for the purchase of juice concentrate and mineral water. The following table
summarises the transactions with Cobega that directly impacted the Condensed Consolidated Interim Income Statement for
the periods presented:

Six Months Ended

29 June 2018 30 June 2017
€ million € million
Amounts affecting revenues — 2
Amounts affecting cost of sales (39) (38)
Amounts affecting operating expenses (7) 9)

Total net amount affecting the Consolidated Income Statement (46) (45)
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The following table summarises the transactions with Cobega that impacted the Consolidated Statement of Financial Position
as at the dates presented:

29 June 2018 31 December 2017
€ million € million

Amount due from Cobega 4 4

Amount payable to Cobega 25 16

There are no significant transactions with other related parties in the periods presented.

Note 10
TAXES

The same accounting policies and methods of computation have been used as described in the 2017 Consolidated Financial
Statements, with the exception of taxes on income. Taxes on income in interim periods are accrued using the tax rate that would
be applicable to expected total annual profit or loss.

The effective tax rate was 26 percent and 24 percent for the six months ended 29 June 2018 and 30 June 2017, respectively,
and 41 percent and 24 percent for the year ended 31 December 2017 and 31 December 2016, respectively.

Tax Provisions

The Group is routinely under audit by taxing authorities in the ordinary course of business. Due to their nature, such proceedings
and tax matters involve inherent uncertainties including, but not limited to, court rulings, settlements between affected parties
and/or governmental actions. The probability of outcome is assessed and accrued as a liability and/or disclosed, as appropriate.

The Group maintains provisions for uncertainty relating to tax matters that it believes appropriately reflect its risk, the carrying
amount of which as at 29 June 2018 is included in other non-current liabilities on the Statement of Financial Position. The Group
reviews the adequacy of these provisions at the end of each reporting period and adjusts them based on changing facts and
circumstances. Due to the uncertainty associated with tax matters, it is possible that at some future date, liabilities resulting
from audits or litigations could vary significantly from the Group’s provisions.

The Group recorded a non-recurring provisional book tax expense of €320 million in the fourth quarter of 2017 based on the
applicable provisions of the Tax Cuts and Jobs Act 2017 (the “US Tax Act”). The Group is in the process of evaluating further
guidance and clarifications that have been issued and will be completing its assessment in the second half of 2018. The Group
has not recorded any adjustments to the provisional book tax expense that was recorded in the fourth quarter of 2017.

Note 11
PROVISIONS, COMMITMENTS AND CONTINGENCIES

The following table summarises the movement of provisions for the periods presented:

Restructuring Other

Provision Provisions® Total

€ million € million € million
Balance as at 31 December 2017 216 26 242
Charged/(credited) to profit or loss:
Additional provisions recognised 74 — 74
Unused amounts reversed (8) — (8)
Utilised during the period (101) () (102)
Balance as at 29 June 2018 181 25 206

) Other provisions primarily relate to decommissioning provisions, property tax assessment provisions and legal

reserves and are not considered material to these financial statements.

During the six months ended 29 June 2018, the Group recorded provisions totalling €74 million in connection with restructuring
activities. The restructuring activities were related to the CCEP Integration and Synergy programme, supply chain site
consolidation in Great Britain and other restructuring programmes.
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Commitments

There have been no significant changes in commitments since 31 December 2017. Refer to Note 21 of the 2017 Consolidated
Financial Statements for further details about the Group’s commitments.

Contingencies

There have been no significant changes in contingencies since 31 December 2017. Refer to Note 21 of the 2017 Consolidated
Financial Statements for further details about the Group’s commitments.

Note 12
EVENTS AFTER THE REPORTING PERIOD

On 27 July 2018, the Group made an early repayment of €100 million on the €200 million tranche of the term loan due May
2019.

On 31 July 2018, the CCEP Board of Directors declared a regular quarterly dividend of €0.26 per share. The dividend is payable
6 September 2018 to those shareholders of record on 22 August 2018.



	Interim Management Report
	Supplementary Financial Information
	Operation Review Tables
	Principal Risks
	Related Parties
	Going Concern
	Responsibility Statement
	Accounts
	Independent Auditor's Report (UK)
	Consolidated Income Statement
	Consolidated Statement of Comprehensive Income
	Consolidated Statement of Financial Position
	Consolidated Statement of Cash Flows
	Consolidated Statement of Changes in Equity
	Note 1. GENERAL INFORMATION AND BASIS OF PRESENTATION
	Note 2. OPERATING SEGMENT
	Note 3. EARNINGS PER SHARE
	Note 4. INTANGIBLE ASSETS AND GOODWILL
	Note 5. PROPERTY, PLANT AND EQUIPMENT
	Note 6. FAIR VALUES AND RISK MANAGEMENT
	Note 7. BORROWINGS AND FINANCE LEASES
	Note 8. EQUITY
	Note 9. RELATED PARTY TRANSACTIONS
	Note 10. TAXES
	Note 11. PROVISIONS, COMMITMENTS, AND CONTINGENCIES
	Note 12. SIGNIFICANT EVENTS AFTER THE REPORTING PERIOD


